RAJIV RANJAN









Mobile: 7488608524 /Email: rajivranjan.dec@gmail.com
16 Years Experience in Cement Channel Sales & Marketing looking for organisation of repute.

PROFESSIONAL SYNOPSIS

- A Marketing professional with 16 years of rich experience in Channel Sales, Marketing & Business Development. Implementing brand promotion methods, managing sales & achieving desired goals. Proficient in Marketing Branding, Scheme & Strategy Management & Management of offices, units, utilities etc.
- Experienced in smoothly interfacing with internal and external departments to ensure smooth day to day business operations. A strong planner with exceptional organisational and interpersonal skills.
-Solutions oriented approach with excellent relationship skills, successfully and consistently delivering the responsibilities of Revenue Generation, Profitability, Market Share and Customer Satisfaction

                                                                     CAREER 
Tenure


 Organization


 Designation

May’23 to Jan’24

KJS Cement (I) Limited

 A.Manager (Jhansi)
- Handling Trade sales of Lucknow and Jhansi district with 2 brands.

- Successfully appointed 3 new dealers in assigned areas with lifting more than 100 mt.

- Monitoring target markets, intelligence gathering on customers & competitors while generating leads for possible sales & following-up sales activity
- Devising sales targets and achieving them. 

- Increase efficiency by rigorous monitoring of dealers and retailers with high lifting and solving their issues
Apr’19 to Aug’20

Ambuja Cements Limited

Deputy Manager (Varanasi)
- Successfully launched 3 premium cement in Azamgarh, Mau and Balliya districts.
- Overachieving target each month there by gaining market share in A group category.
- Assessing marketing opportunities, target markets, intelligence gathering on customers & competitors 
- Devising sales targets and achieving them. 

- Increase efficiency by rigorous monitoring of dealers and retailers with high lifting and solving their issues
- Generating leads for possible sales & following-up sales activity.
May’17 to Mar’2019

Nuvoco Vistas Corp. Ltd.

Assistant Manager (Katihar)
- Handled Katihar, Araria, Purnia depot with team of 6 people and 10000 mt premium cement sale.

- Handled general administration of the assigned area and accountable for monitoring the overall sale       operations, & managing profit.

- Proficient in understanding customer queries and sorting out their grievances and queries
- Experience in developing new channel business as well as in handling existing channel network.  
- Ensuring optimum distribution of cement in existing dealer channel to increase revenue
- Close and rigorous monitoring of dealers and retailers with high lifting and solving their issues
Aug’14 to Apr’ 17

Dalmia Bharat Cement

Assistant Manager [South Bihar]

- Handling Trade sales of Aurangabad, Rohtas with 3 premium brands.

- Successfully launched premium slag cement in assigned areas with appointing Sales Promoter and 55        dealers.

- Maintained no.1 position of warehouse since launch.
- Monitoring target markets, intelligence gathering on customers & competitors while generating leads for possible sales & following-up sales activity
- Devising sales targets and achieving them. 

- Increase efficiency by rigorous monitoring of dealers and retailers with high lifting and solving their issues
Sep’12 to Jul’14

Ultratech Cement(Birla White)
Officer
[North Bihar]
-Handled 10 major districts in North Bihar.
- Record sale in Mar 2013 in UBS.
- Growth of 21% YoY in cement and 19% in Putty.

- Maintained strict discipline in assigned network and efficiently using all the tools provided by the company.

- Devising sales targets and achieving them.
- Ensuring optimum distribution of cement in existing dealer channel to increase revenue
Jun’09 to Aug’ 12                   ACC Limited


District Incharge [Allahabad]
- Highest sale in Bhadohi district in Dec-2011
- Maintained strict discipline in assigned network of 350 dealers and sub dealers and ensuring their profitability by conducting area wise meeting for retail prices.
- Coordination and regular follow up with CS team to ensure visibility and reach in influencers and customers. 

- Appointing new dealers in unexplored market to sell premium slag cement to achieve business goal
KEY COMPETENCIES

Strategic Planning: Involve in conceptualizing, implementing and monitoring winning business strategies for marketing, brand and corporate communications to drive growth in business volumes as well as profitability 
Team Management: Ensuring team cohesion & coordinating with the senior management on issues arising in the day- to-day operations like team performance, customer satisfaction ratings, and plans for improvement
Business Development: Managing business development activities entailing mapping of new market segments and developed them for attainment of periodical targets

Market Penetration: Expertise in generating sustainable market share of products and services by conducting detailed market research and feasibility study to analyze the latest market trends and by tracking competitor’s activities 

Brand Development: Building brand focus in conjunction with operational requirements ensuring maximum brand visibility and optimum market shares








ACHIEVEMENTS 
· Highest number (55 Dealers) of new dealer appointment in Bihar in Dalmia Cement East Limited during Launch in Aurangabad, Dehri On Sone.
· New sale benchmark in Oct 2013 with 2236 MT cement and 1027 MT putty in Birla White.
· Appointed 45 retailers in 3 month in Nuvoco Vistas Corp Ltd.
· New sale benchmark in Dec 2011 with 7505 MT sale in ACC cement in Bhadohi.
ACADEMIC CREDENTIALS

MBA (Marketing/ HRM)

Deen Dayal Upadhyaya Gorakhpur University Gorakhpur, 2005.
PGDM In HRD


AIIMS (Distance learning)2004

Bachelor of Science

Darrang College Gauhati University Gauhati, 2003.
NISM Exam


Cleared with 64% marks.

IT CREDENTIALS

· Proficient in Internet &MS-Office
· Diploma in Computer Application 1 year from APTECH.
PERSONAL VITAE

Date of Birth

: 30th Dec,1980

Address


 : Nandanagar, Kunraghat, Gorakhpur, Uttar Pradesh
DATE- 
PLACE- Jhansi
                                                                                                             (RAJIV RANJAN)
