
NIHARIKA VAISH

PROFESSIONAL SUMMARY

Creative Business Development Manager with impressive track record of improving
sales and growing company customer base. Innovative program management, strategic
planning and team leadership skills. Successful team builder with exceptional
communication abilities.Promoted from team leader to Business Development
Manager in 6 month.

SKILLS

Order management•
Goal-setting•
Prospect targeting•
Market understanding•
Relationship building and rapport•

Database Management•
Goals and performance•
Key decision making•
Performance metrics•
Sales expertise•

WORK HISTORY

January 2023 - Current
Think And Learn Private Limited - Business Development Manager, Bangalore

July 2022 - December 2022
Think And Learn Private Limited - Team Lead, Bangalore

Collaborated with sales and marketing departments to support client acquisition.•
Established and maintained highly effective relationships with clients and industry
partners to drive growth.

•

Scheduled and implemented product promotions in accordance with available
inventory and staff resources.

•

Represented 10 members team in last 12+months•
Generated new business with marketing initiatives and strategic plans.•
Total Revenue generated in last 6month is 80-90lacs.•

Minimized resource and time losses by addressing employee or production issue
directly and implementing timely solutions.

•

In team leader i am handing 4 members team•
Evaluated employee skills and knowledge regularly, training, and mentoring
individuals with lagging skills.

•

Managed schedules, accepted time off requests and found coverage for short
shifts.

•

vaishneha1994@gmail.com

+919936868071

Bangalore , India 560037

Bold Profile

EDUCATION

Post Graduation:
(M.com)Commercial And
Marketings
Lucknow University ,
Lucknow , 05/2017

LANGUAGES

English :

Bilingual or Proficient (C2)

Hindi:

Bilingual or Proficient (C2)

https://bold.pro/my/niharika-vaish/365


April 2021 - June 2022
Think And Learn Private Limited - Senior Business Development Associate,
Bangalore

March 2018 - January 2021
Aurostar Research Investment Advisory Service - Business Development Associate,
Prayagraj

Trained new team members by relaying information on company procedures and
safety requirements.

•

Expanded business through effective network development, identifying new, and
prospective clients.

•

Networked among local business and community organizations to develop leads
and generate business.

•

Brought in new accounts through successful networking strategies and
promotional approaches.

•

Developed business pipeline using cold and warm techniques.•
Negotiated contracts and closed sales with new and existing clients.•
Boosted revenue by bringing in and cementing relationships with new clients and
optimizing servicing of existing customer accounts.

•

Opened over 500+new accounts, exceeding goals 100%.•

ACHIEVEMENTS

CSP - Certified Sales Professional.•
Certified as Best Sale Manager in the month of November 2023.•
Certified as weekly highest revenue generated ,byjus -month of April.•
Certified Best Team Leader ,Byjus - month of may 2023.•
Certified highest revenue generation as a business development associate in
multiple time.

•


