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	CONTACT



	
	+91-9953338738

	
	aryavratnautiyalm.p@gmail.com

	
	Plot no 172 Near Shiv Mandir Pawan Vihar Saharanpur



	
	EDUCATION



	 
	2024
PGPM (MBA) 
IBS, Gurgaon


	
	2020
B.Com., MLNCE
University of Delhi




	
	SOFT SKILLS 



	Strategic Planner

	Communicator

	Team Player

	Innovator



	
	CORE COMPETENCIES



	Market Trends Analysis

	OTB Preparation

	Purchase Forecasting

	Procurement

	Revenue Generation Strategies

	Market Share Expansion

	Proposal Development & Negotiation

	Supplier Relations



	
	PROJECTS



	· 2023: Market Basket Analysis for Retail Optimization.
· 2023: Ad Stock Analysis for Long-Term Marketing Strategy.
· 2022: Analyzing Customer Preferences and Competitive Trends: A Study of Maruti Suzuki's Market Strategies.



	
	PERSONAL DETAILS



	Date of Birth
	15 March 2000

	Languages Known
	English, Hindi, Garhwali



	 

	
	
	 Aryavrat Nautiyal
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	JOB OBJECTIVE


   
Strategize sales and operations initiatives, driving business growth and fostering client relationships in the dynamic marketing landscape. Targeting roles such in the Sales, Marketing and Procurement Department.
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	PROFILE SUMMARY


   
· Thriving in the current position at Trawo with 6 months of experience, emphasizing Sales Strategy and Execution to drive business success.
· Showcase proficiency in nurturing Client Relationships and in-depth Product Knowledge.
· Possess comprehensive insights into market trends, competitor strategies, and strategic analysis.
· Utilize technology to streamline operations, optimize processes, and elevate customer satisfaction.
· Proficient in utilizing data analysis and market research to drive strategic decision-making, resulting in optimized sales strategies & revenue growth.

	
	CERTIFICATIONS



	· Advanced Excel from Udemy, 2022
· Fundamentals of Digital Marketing by Google Digital Garage, 2023.



	
	WORK EXPERIENCE



Sales & Operations
Trawo, Feb'2024 to Present
Role:
· Spearheaded the development and execution of innovative sales strategies to surpass revenue targets.
· Cultivating strong client relationships, and tailoring solutions to meet diverse travel needs.
· Providing comprehensive product knowledge training to the sales team, ensuring a deep understanding of services.
· Conducting in-depth market research and analysis to drive strategic sales decisions and maintain competitiveness.
· Implementing cutting-edge technologies to streamline operations and enhance customer satisfaction.
Achievements:
· Onboarded 02 companies and bought a recurring business worth 5 lakh rupees.
· Helped in the implementation of tech across all channels in the organization.
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	ACADEMIC ACHIEVEMENTS



	· 1st Position in the “Money Marvel” event, IBS Gurgaon (2022).
· 8th Position in the “Mini Marathon” organized by IBS Gurgaon (2022).
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	INTERNSHIP




	
Procurement & Sales Internship
Delhi Duty-free Services, Feb'2023 to Jul'2023
Role:
· Analyzed market trends, customer preferences, and competitor offerings to select merchandise that will be profitable for the Duty-Free store.
· Created a detailed sales plan to achieve the sales target.
· Maintained strong relationships with suppliers to negotiate favorable contracts, secure the best pricing, and ensure timely delivery.
· Processed purchase orders, ensuring accuracy, timely deliveries, and preparation of regular sales reports.
· Developed purchasing strategies and budgets to ensure duty-free products are procured within budget constraints.
 Achievements:
· Achieved an average sales volume of 100000 rupees across all segments in all months.
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